,

There are only a few months left in this calendar year, so it’s no wonder people are already talking about 2014. While at this time of
year, three months doesn’t seem like very long, a lot can happen in that length of time.
If you’re curious about how the market is doing, or where it’s likely to be going, just give us a call. It’s always good to touch base on
real estate activity and trends, and we're happy to answer any questions you have, anytime you like.
Item of value

Click to read the full article
Mortgage rates are still historically low. If you’ve been thinking of financing or refinancing your home purchase, this may be a
good time to do so.
This month we are sending information with facts and statistics about the current mortgage market. Page one provides
historical context and expert predictions of what to expect from the mortgage market this year, while page two offers up-todate insight into Canadian attitudes about fixed and variable rate mortgages.
This information provides an overview of the national market; however, our local market may look different. Please contact
the Advantage of two team to learn more about our local market or if you would like a referral to a mortgage professional in
our network. Also, feel free to pass this information on to family or friends who may be thinking about financing their home
purchase.
Monthly coupon

Monthly receipe
HAPPY THANKSGIVING!

Individual Pumpkin Soufflé
Melt 1 tsp. of butter or margarine per 8 ounce ramekin. Roll the ramekin around to spread the butter up the sides. Sprinkle each with
with 1/2 tsp. sugar and set aside.
1 egg white
1 egg, separated
1 pinch salt
¼ cup pumpkin puree
1 Tbsp. Splenda Brown Sugar blend
¼ tsp. vanilla
1/8 tsp. pumpkin pie spice
Preheat oven to 400°.
Set the egg yolks aside and place the 2 egg whites in a mixing bowl and beat until soft peaks form.
Blend together 1 egg yolk, pumpkin, sugar, vanilla and spice – can be mixed by hand with a whisk. Place the pumpkin mixture into a
bowl and gently fold ¼ of the beaten egg whites into the mixture. Gently run the spatula through the centre of the bowl, then around the
sides, repeating until fully incorporated. Fold in the remaining egg whites in the same manner, being careful to keep as much air in the
mixture as possible.
Spoon the soufflé mixture into the prepared dish; bake in the preheated oven until the soufflé has puffed up above the baking dish and
the top is browned, about 15 minutes.
Recipe provided by Joanne Burns Gionet. The moderator of Foodies Online on Facebook. Click ‘Join now’ for other great recipes and
interactive food blog at:
www.facebook.com/groups/FoodiesOnline/

September sales up

Click to read the full press release

Overall sales were up 3% in September, with a total of 614 homes exchanging hands in LSTAR’s jurisdiction. Detached
homes were up 5.3%, while condos were down 7.8%. "To put this into perspective, overall sales were a little down in
September 2012", says Doug Pedlar, President of the London and St. Thomas Association of REALTORS®. "This
September was a little more like business as usual."
The City of St. Thomas's market performed well last month. 56 homes sold in that City, up 9.8%. The average price for a
home in St. Thomas Year to Date stands at $195,537, up 2.1%.
The average price of a detached home Year to Date in LSTAR's jurisdiction is $262,001, up 3%, while the average price of a
condo for the same period stands at $179,021, up 4.4%. The average price of all homes Year to Date in LSTAR's jurisdiction
is $246,849, up 3.4%.

Shane Haskell* and Martin McGrenere*
Sales Representatives*
www.theadvantageoftwo.ca / info@theadvantageoftwo.ca
Oh, by the way … if you know of someone who would appreciate the level of service we provide, please call us with their name and
business number. we’ll be happy to follow up and take great care of them.
Experience a level of service that will MOVE you!

Uncommon Tips for Making Your Home Show Better
Most people know the basics of
preparing a home for a viewing or an
open house: make sure everything is
clean and tidy, mow the lawn, sweep
the walkway, etc.
But there are a number of lesser known tips — tips
you often don’t hear about — that can make your
home even more attractive and desirable to potential
buyers.
In the kitchen, for example, it’s obvious that the
stove, sink, and countertops should be spotless. But
did you know that grinding a lemon will help
eliminate any lingering odours? You should also
arrange the contents of your cabinets and
refrigerator to face forward.
In the bathrooms, make sure the toilet lids are
closed. Hang matching towel sets.
Moving onto the bedrooms, check that nothing is
lying around. Even a shirt draped neatly over a chair
can appear messy to some people.
In the kids’ rooms, the toys should be “staged”, not
just flung around. For example, set up a train set like
an appealing store display. Don’t just have bits and
pieces scattered on the floor.
If possible, move half the contents of all closets into
storage. This makes a big difference in how
spacious they’ll appear.
Turn on everything: all the lights (even the one above the stove), the fireplace, the backyard fountain.
And here’s another uncommon tip. House plants look their best — brighter, more upright and alive —
approximately four hours after you water them.
Finally, put on some easy listening tunes to create a pleasant auditory background. Keep the volume low. No
one should have difficulty talking above the music.
All these tips take just minutes to implement, but they can make a big difference in how your home shows.
Studies prove that a well prepped home will often sell faster, and for a higher price, so it’s worth the effort.
Need more tips on prepping your home for sale? Call today.

Under What Conditions Should You Accept a Conditional Offer?
Ideally, you want a firm offer for your
home. That means the buyer offers you
a certain price, and you can either
accept or reject it.
Sometimes, however, a buyer will make a
conditional offer. For example, you may be offered
your full asking price — but only on the condition
that the buyer can sell their current home or secure
appropriate financing within a specified period of
time.
Should you accept a conditional offer, despite the
risk that it may “fall through”?
There’s no easy answer. That’s why you should
discuss these types of offers with your real estate
agent in advance. A good REALTOR® will help you
determine the conditions under which you should
accept a conditional offer.

Are Your Doors and Locks Safe?
Burglary is among the greatest
concerns of most families and
homeowners, yet home security is
something many of us take for granted.
Typically, it is only when we become
aware of a disturbing incident – or
suffer the personal trauma of being a
victim – that we actually take steps
towards making our homes more
secure. The more common access
areas, such as front, rear and garage
doors are the preferred points of entry
for a burglar. A proper security
assessment will require a careful
professional examination to identify the home’s unique critical areas.
Make An Entrance Examination
Every homeowner should take a close look at the obvious entry points of the home, and ensure they provide
adequate protection for family members and their possessions. Typically, burglars seek the easiest and least
visible point for illegal entry, such as garage doors and back doors. These doors are usually in darker or
covered locations, and often can be compromised simply by breaking a glass panel or applying a swift kick to
a weak area. Remember, if you make it difficult for thieves to enter your home, you can effectively discourage
burglars and protect your possessions. Don’t invite burglars by offering an easy target. After all, if a breakand-enter requires too much work, skill or tools, the burglar will likely move on.
Standard Doors & Frames
A door is only as secure as its most vulnerable point, and the average door lock is often secured in only a
lightweight doorjamb moulding, which might be torn away with a firm kick. Your door and frame should be as
strong as possible, and firmly fixed to wall studs. The hinges and "strike area" (where the lock is embedded
into the door frame) should be installed with long, heavy-duty screws. Ensure your entrance doors are made
of strong solid-core wood or heavy-gage metal, and consider installing an extra chain lock and a wide-angle
peephole.
Patio Doors & Security Bars
Sliding glass doors are secured by latches not bolts, so they’re more vulnerable to being forced open from
the outside. However, such movement can be restricted by inserting a rigid bar or blocker into the slider
track, or installing a hinged security bar that swings into place between the sliding panel (when closed) and
the frame on the fixed panel side. Unfortunately, sliding doors can be lifted up and off their tracks and
removed despite a bar, blocker, or latch lock. To prevent this, you should install an anti-lift pin that goes
through the slider (when closed) and the fixed door panel. There are numerous locking and blocking devices
available in most good quality hardware stores that will prevent a sliding door from being lifted or forced
horizontally.
Think About Security Every Day
In addition to more secure doors and locks, it is also a good idea to be mindful of other security precautions,
such as adequate outside lighting set to motion detection, and variable indoor lighting set to random timers.
In addition to more secure hardware and equipment, better habits can go a long way to prevent criminals
targeting your home. Make sure you don’t tip off burglars with obvious signs of absence such as an open
garage, or stacked newspapers and mail. The more you think about security in your everyday life, the more
you can do to protect your life from intrusion.

notable, quotable... quotes!

“Never believe that a few caring people can't change the world. For, indeed, that's all who
ever have.”
Margaret Mead

“Gratitude is not only the greatest of virtues, but the parent of all the others.”
Winston Churchill

“Failure isn’t in not reaching your goal, but in having no goal to reach.”
Benjamin Mays
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